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Mid-Year Review

This is a reminder to get in touch with our team about scheduling your mid-
year review. If you're traveling during the summer or plan to be out of town, we
can always schedule you ahead of time so that when you return, we'll be ready
to engage and listen to what you have to share.

Our meeting with you can be conducted in our office or done virtually by Zoom.

If we already met earlier this year and you have updates since then, we
welcome you back to discuss further what changes occurred and how your
planning aligns with life's turning points.

In addition, if you have feedback, your input would be greatly appreciated.
We'd love to hear what's working, what do you want more of, and what
changes we can implement to improve on outcomes you expect. The extent of
our success together not only depends on our professional expertise, your
participation in this ongoing work is vital too. After all, you're the expert on your
life.

That is to say by staying engaged, the decisions we make together, stories that
you tell, will then largely inform us on a way forward. To that end, we hope to
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hear from you soon to catch up.

Resources

PARTICIPANT PERSPECTIVES

RETIREMENT SECURITY IS NOT AN
IMPOSSIBLE DREAM

There are multiple small steps and strategies
investorscan follow to help get them to a financialy
secure retirement.

The road to retirement security can be filled with
speed bumps and detours. Some pian participants
may not be concerned about retirement because its
years away. Others reduce or eliminate pian contri-
butions due to more imme diate firancial obligations
And there are those who lack the canfidence to
effectively manage their retirement assets.

The good news is that there are many small steps
you can take to shift your retirement planning inta
high gear and help you move closer to a financially
comfortable retirement. Here are some effective
strategies to consider.

m M Financial Group*

PRIORITIZE YOUR RETIREMENT SECURITY
Retlrement planning may not be a priority right now.
Stil, it's not wise to ignore the future. The reality is
that the actions you take today could have a signifi-

cant impact on the quality of yaur future life.

By setiing aside some time and effort for retirement
planning now, yeu can increase the likelibood that
you'll have the financial resources available to help
nancially secure retirement.

you enjoy a

BOOST YOUR CONTRIBUTION LEVEL

It's not rocket science: The more you contribute
to your retirement plan, the greater your potential
retirement savings. If you increase your contribution
amount by $200 a month, you could potentially
add an extra $92,408 to your retirement nest egg,
assuming you earn a 6% average annual total return

over 20 years!
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PLANNING FOR A

MARKET DOWNTURN

risks inherent in stock investing. When bear marksts
occur, many investors instinctively seek shelter on

PRATICIPANT PERSPECTIVES

m M Financial Group®

are velati

ither up or down, it's easy far investors to
et emotions like cupharia or fear get the better of them,
causing them ta make impulsive investment decisions.

the sidelines. But, as history . leaving
the market—even temporarily—can be costly over the

long-term

So, what can investors do now to manage current
market volatiity?

STAY INVESTED

First, s Important to acknowledge that basic human
Instincts are at odds with what It takes 10 invest success-
fully over the long term. After ail, what cid our ancestors
do when faced with danger? It was either fight or flight,
“Da nothing” probably would't have been 3 good
strategy, but t's exactly what most investors should do
when a sharp downturm oecurs

BE PATIENT

Patience Is key. As Oracle of Omaha Warren Butfett
says, “The stack market is a device for transferring
maney from the impatient to the patient” When markets

[ R —

is @ great first step to avoiding making regrettable
investment ehoices during a market downtum,

RESIST THE URGE TO SELL AT THE

WRONG TIME

A well-known cognitive bias humans have is loss
aversion. Put simply, people have a stronger negative
reaction to losing money than they 8o a positive
reaction to gaining the same amount. How does loss
aversion play out for investors? It can cause investors
to sell at their mast panicked, when stock prices have
alreadly considerably declined.

When panic sets in and investors are templed o sell,
stapand ask:

+ Who s buying my shares?
+ Wy would they buy my shares?

+ Could it actually be a good fime to buy?

Q2 2022

Workplace Retirement
Plans: Participant
Perspectives

There are multiple small steps and
strategies investors can follow to help
get them to a financially secure
retirement.

Read more >

Planning for a Market
Downturn

Recent market volatility reminds us of
the ever-present risks inherent in
stock investing.

Read more >
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Goal-Based Investing:
An Introduction

- M Financial Group

% Goal-based investing offers a holistic
5 | approach to managing wealth by

carefully aligning your investments

= with your life and legacy goals.

g 2022 Tax Reference
«w Guide

These tax tables are designed to offer
a quick summary of tax brackets and
taxes for: personal income, capital
gains, children, and both employer
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Wellspring Consulting Homepage

Phone: (408) 435-1668

For additional inquiries, please email us HERE.

By accessing any links above, you will be connected to a third party web site. Please note that Wellspring Insurance Network
dba Wellspring Global Insurance Solutions and Wellspring Consulting is not responsible for the information, content or
product(s) found on third party web sites. Securities and Investment Advisory Services Offered Through M Holdings Securities,
Inc. A Registered Broker/Dealer and Investment Adviser, Member FINRA/SIPC. Wellspring Insurance Network
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